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ISM Shows Manufacturing Growth Continues

Sustained gains in new orders, production, employment and vendor deliveries suggest continued growth in
the manufacturing sector and economy. The rise in export orders reflects dollar and global growth influences.
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Since July, the export orders index (middle graph) has exceeded the 50 ¢ 65

breakeven point. This is a big plus for the U.S. economy and supports the
recovery. Our outlook is for net exports to add about one-half of a percent
to U.S. growth in the first half of next year. Our expectation is that global
growth will turn positive in 2010 led by recoveries in Canada, the Euro |
zone, Japan and continued growth in China. This suggests continued ‘ / *
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recent months. The weaker currency will probably help U.S. trade *| 1%

competitiveness in price sensitive sectors such as food, beverages and
machinery. Overall, the thrust of global growth and the dollar will continue
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to aid exporters and overall U.S. growth in the year ahead. This is a 30
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welcome relief for an economy short on domestic private demand.
Prices Paid: Rising but Not Accelerating ISM Pffrices dIndex
Diffusion Index
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Source: Institute for Supply Management and Wells Fargo Securities, LLC.
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