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Durable Goods Orders Disappoint

The 0.1 percent increase in durable goods orders for August comes on the heels of an even larger drop than
was first reported in the prior month. Core capital goods orders were also weaker than expected.
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whole rose 0.7 percent in August. This was largely attributable to a 6% ~60%
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2.4 percent surge in orders for motor vehicles and parts. This report
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well, with total vehicle sales cresting above 16 million in August for the first 140% 140%

time since before the recession. 120% | 1 120%

Manufacturing Sector Still Set for Modest Pick-Up 100% + T 100%

The shipments data, which have a more immediate bearing on growth, %7 180%
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shows the current pace of activity in the factory sector remains lackluster.
The modest gain of 1.3 percent in core capital goods shipments was not i

enou'gh to offset the 1.4 Percent decline in the prior month. ' ' Zzi J\,. ANAL /J\ AL AL L z"//
Despite today’s drop in orders, our outlook for a modest pickup in YN halAM

manufacturing activity remains intact. Purchasing managers’ indexes point |
toward activity in the manufacturing sector generally continuing to expand
in September, although at a slightly slower rate. It also bears noting here —Year-over-Year Percent Change: Aug @ 8.5%
that the Richmond Index reported yesterday showed a decline in activity **“igos 1996 1905 2000 2002 2004 2006 2008 2010 2012
which does not derail our expectations, but does suggest caution.
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