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Durable Goods Disappoint in December

Durable goods orders ended 2013 much weaker than expected, falling 4.3 percent in December.
Ex-transportation, orders also fell, leaving us once again puzzled on the divergence from the ISM index.
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December. Most major categories saw declines, with a notable exception
being machinery products, which are up 13.5 percent over the past year.

Shipments ended the fourth quarter on a weak note, falling 1.9 percent and ' ] [ $220
pushing the inventory to shipments ratio up to 1.67 from 1.62. Over the | $210
quarter, however, core capital goods shipments rose at a 6.5 percent annual

pace, signaling a decent business spending in the fourth quarter. 8 7‘\-/ \/\P / [ $200
Don’t Be So Quick to Ignore Aircraft 71 ‘\ [ $190

$11

$230

Despite Boeing taking in a record number of orders in December, ss - $180
nondefense aircraft orders fell 17.5 percent. The drop seems to stem from
seasonal adjustment factors; typically orders rise in December following
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Nondefense Capital Goods Orders, Ex-Aircraft
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monthly volatility and long lead times, but taking a step back from the 4% 40%
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Orders and Shipments Brighter for 2014
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