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New Home Sales Fall More than Expected in September

New home sales fell more than expected in October to a 468,000-unit annual pace. Inventories rose during the
month, but the monthly figures are especially volatile during the seasonally slow period of the year.

Mixed Monthly Signals, but the Trend Is Positive

e In a sobering reality check, new home sales fell 11.5 percent in
September to their lowest level since November 2014. September’s
decline follows two months of positive gains. New home sales fell in
all regions during the month.

e Despite the disappointing monthly reading, the overall trend in
new home sales remains positive and is consistent with rising
builder sentiment and existing home sales.

Still a Little More Momentum

e The level of inventories rose during the month, but remains low.
Median and average home prices also rose during the month, as
homes greater than $400,000 accounted for a larger share of
activity. Sales of new homes where construction has “not started”
jumped more than 20 percent year over year, suggesting the recovery
has a bit more room to grow. Sales where properties are “under
construction” were also up relative to the previous year.
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Source: National Association of Home Builders, U.S. Department of Commerce and Wells Fargo Securities, LLC
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